
 

 
 
 
 
 

The first Tunisian e-marketplace 
for national and international transactions 

 
 

We live at the rhythm of the globalisation and the dematerialization of the 

economic transactions. The technological breakthroughs, the electronic data 

interchange as well as the increasing performances of communication techniques 

gain in importance and are posed with more acuity, more especially as they have 

to continue and to even intensify. The durability of the company in the current 

economic environment closely depends on its capacity to exchange, effectively, 

the information, to integrate them and to exploit them by making use of the ICT 

and the e-com. 

GS1 Tunisia, as an organization managing and promoting coding standards, in 

particular the electronic communications, is undertaking a new project 

“TUNICOMMERCE”. This B to B platform is currently ongoing . Its development 

will allow inters company exchange of electronic commercial documents (a 

platform of dialogue between industry and commerce). As a mutualized platform 

of traceability and electronic exchange based on an electronic catalogue, 

TUNICOMMERCE has the following role: 

- On the one hand the bringing together between the suppliers (industrials) and 

the purchasers (Customers/Hypermarkets) 

 



 

- On the other hand, the dematerialization and the automation of the totality of 

flows of information and the transactions taking part in the process of purchase, 

from the definition of the needs (consultation of the electronic catalogue) to the 

satisfaction of those (Order, invoicing of the services, payment).  

  

             

 

 



 

A broad panel of services  

- An interfacing with the information systems already installed . 
 
- Treatment of the commercial documents and their sending towards the 
recipients. 
 

- A multitude of functionalities:  

o Management of the e-catalogue (update of the customer data base 
starting from Tunicommerce, consultation, modification…) . 

o Management of the orders. 
o Management of the invoicing. 
o Management of the dispatch advices. 

 
- The follow-up of the documents by various actors according to their access 
rights. 

- The Web application makes it possible to the users to select, from a catalogue, 
the suppliers or products meeting a given need. They can also carry out their 
provisioning  

- The system also makes it possible to automate the approval internal treatment 
(workflow) by using the rules defined by the company.  

- The transfer of beforehand treated dematerialized documents  

- The follow-up of the electronic documents’ conditions (transfer, reception..).  

- To retort received and emitted documents.  

- To contact the ``trading partners'' through mails. 



 

 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 



 
 
 
 

 
 
 
 
 
 
 
 
 
 

 


